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ABSTRACT

Advances in computers design and communication technology have led to the introduction of global, 
dynamic, and intelligent e-business models and new tools for e-commerce. These models use artificial 
intelligence techniques and Web 2.0 technologies to perform online transactions between businesses 
and customers. As the number of clients over the internet grows rapidly, advanced intelligent e-business 
models are needed to efficiently respond to clients with an optimum selection for their requests. In B2C 
models there are a large number of buyers and sellers where buyers specify their preferences and sell-
ers specify their products and selling prices. The major role of AI techniques in B2C e-commerce is to 
come up with the best match between a buyer and seller. In B2B the major role of AI techniques is supply 
chain management to help clients make the right decisions. Modern tools used by intelligent e-commerce 
models include algorithmic trading, decentralized autonomous corporations (DAC), crypto-currency 
systems, smart contracts, internet of things, cloud computing, and big data analytics.

INTRODUCTION

Advances in computer architecture and communication technology have led to introduction of global, 
dynamic and intelligent e-business models and new tools for doing e-commerce. These models use arti-
ficial intelligence techniques and web2 technologies to perform online transactions between businesses 
and customers. As the number of clients over the Internet grows exponentially enhanced intelligent e-
business models are needed to efficiently respond to clients with an optimum selection for their requests. 
Agent based e-business models use intelligent agents, mobile agents, evolutionary agents, rational agents, 
data-mining agents to develop agent-based e-commerce models. Recommender systems provide intel-
ligent assistance to online customers is CBR-based or collaborative filtering based e-business models. In 
B2C models there are a large numbers of buyers and sellers where buyers specify their preferences and 
sellers specify their products and selling prices. The major role of AI techniques in B2C e-commerce is 
to come up with the best match between a buyer and seller. Examples of e-commerce systems in B2C 
using AI techniques are product selection and recommendation, negotiation and auction systems. In 
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B2B the major role of AI techniques is supply chain management to help clients taking the right deci-
sions. Modern tools used by intelligent E-commerce models include: algorithmic trading, decentralized 
autonomous corporations (DAC), crypto-currency systems, smart contracts, Internet of Things, cloud 
computing and big data analytics.

BACKGROUND

Intelligent Techniques

Intelligent techniques in E-commerce include:

Intelligent Agents

They are personalized software that function independently and use machine-learning algorithms to 
analyze data, adapt to their environment in order to achieve the goals on behalf of users. Main agents 
can use sub-agents to work under their supervision to achieve smaller tasks to help main agents achieve 
their pre-written goals. These agents can surf the Internet gathering information, searching e-market 
places looking for products and services satisfying users’ preferences. With the help of intelligent agents 
customers can enter e-negotiations and take part in e-auctions. According to (Nwana, 1996), the intel-
ligent agents important features include:

1.  Autonomy: Agents achieve their goals independently and act proactively without human intervention.
2.  Cooperation: Agents communicate with each other and negotiate on certain issues.
3.  Learning: Agents are able to learn, react or interact with their environment and with other agents.

Intelligent agents allow sellers to track demand and market shares, perform knowledge mining, negoti-
ate and learn from collaboration with buyer agents. Seller gents can gain money by selling services, they 
may create children that may either survive or die depending on whether they can get enough business. 
Broker agents, provider agents and merchant agents sell products and services required by sellers while 
comparison shopping agents are required for buyers to comparison shop (Sinmao, 1999). These types 
of agents get the required information from retailers’ web sites using semantic web.

Types of intelligent agents include:

1.  Rational Agents: They are autonomous computer programs that are capable of a goal directed 
behavior (Rusell et al, 2003). The main goal of rational agents is to autonomously select the optimal 
outcome from possible preferences in a given situation. To achieve this goal the rational agents 
collect information about their environment which may be obtained from past experiences, they 
take actions considering obligations and duties then they evaluate the outcome to decide whether 
the final decision is the optimum one or not. If the final result is not optimum the rational agents 
adjust their behavior to improve results in the future.

2.  Evolutionary Agents: They are agents that gain new knowledge from self-reasoning and through 
knowledge exchange with other agents. Evolutionary agents share information and knowledge with 
each other within a multi-agent environment regardless of their structures or objectives. The main 



 

 

15 more pages are available in the full version of this document, which may

be purchased using the "Add to Cart" button on the publisher's webpage:

www.igi-global.com/chapter/new-advances-in-e-commerce/217302

Related Content

Online Interactivity and Achieving Business Value Through Digital Media Entrepreneurship
James P. Gleasonand Paul Clemens Murschetz (2019). International Journal of Media Management and

Entrepreneurship (pp. 14-30).

www.irma-international.org/article/online-interactivity-and-achieving-business-value-through-digital-media-

entrepreneurship/232700

Blockchain Technology: Revolutionizing Funding and Investment Models
Nagendra Singh Yadav, Pallavi Singh Yadavand Vishal Goar (2024). Fostering Innovation in Venture

Capital and Startup Ecosystems (pp. 191-218).

www.irma-international.org/chapter/blockchain-technology/341914

Economic and Ecological Analysis of Bioenergy and Steps in Starting a New Business
 (2018). Entrepreneurship and Business Development in the Renewable Energy Sector (pp. 160-199).

www.irma-international.org/chapter/economic-and-ecological-analysis-of-bioenergy-and-steps-in-starting-a-new-

business/192855

Developing A Model for Transforming Government in the Digital Age: Local Digital Government

in Australia
Qiuyan Fan (2018). International Journal of E-Entrepreneurship and Innovation (pp. 44-53).

www.irma-international.org/article/developing-a-model-for-transforming-government-in-the-digital-age/211139

How Do Various Social Media Platforms Influence Chinese Tourists' Destination Selections?:

From Information Searching and Sharing Perspectives
Khalid Mahmood Abbasand Bo Wen (2023). Digital Entrepreneurship and Co-Creating Value Through

Digital Encounters (pp. 218-244).

www.irma-international.org/chapter/how-do-various-social-media-platforms-influence-chinese-tourists-destination-

selections/323529

http://www.igi-global.com/chapter/new-advances-in-e-commerce/217302
http://www.irma-international.org/article/online-interactivity-and-achieving-business-value-through-digital-media-entrepreneurship/232700
http://www.irma-international.org/article/online-interactivity-and-achieving-business-value-through-digital-media-entrepreneurship/232700
http://www.irma-international.org/chapter/blockchain-technology/341914
http://www.irma-international.org/chapter/economic-and-ecological-analysis-of-bioenergy-and-steps-in-starting-a-new-business/192855
http://www.irma-international.org/chapter/economic-and-ecological-analysis-of-bioenergy-and-steps-in-starting-a-new-business/192855
http://www.irma-international.org/article/developing-a-model-for-transforming-government-in-the-digital-age/211139
http://www.irma-international.org/chapter/how-do-various-social-media-platforms-influence-chinese-tourists-destination-selections/323529
http://www.irma-international.org/chapter/how-do-various-social-media-platforms-influence-chinese-tourists-destination-selections/323529

