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ABSTRACT

Crowdfunding is a phenomenon that exists because of interconnectivity. These platforms allow the con-
nection of lenders, donors, and investors with recipients who may be entrepreneurs or beneficiaries. In 
the entire crowdfunding process, there is a direct involvement of network behaviors namely trust, norms, 
networking, and so on. In other words, social capital plays a role in crowdfunding. This chapter aims 
to review the existing literature on crowdfunding platforms and identify the role of online networking in 
the process and outcome. The chapter would benefit both researchers and various stakeholders who are 
engaged in crowdfunding or are exploring this platform for financial decisions.

INTRODUCTION

Crowdfunding is a modern financing mechanism that relies on the power of social networking for financ-
ing a variety of projects and businesses. It has transformed the financing landscape providing a direct 
link between the surplus and deficit, transcending the boundaries. As per (Mollick, 2014), the idea of 
crowdfunding is derived from the principles of “microfinance” and “crowdsourcing” but differs in the 
way it involves multiple Internet platforms. The process takes place in both specialized crowdfunding 
platforms as well as social networking sites such as Facebook, Twitter, etc. Crowdfunding is report-
edly used more by nascent ventures where funding is difficult to access. The funding project, called 
“campaign” is characterized by a set goal in terms of time and money. Funds are provided by a group 
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of individuals or organizations that may be in the form of donations or for some benefits. At its core, 
crowdfunding relies on many people who are not professionals, who are referred to as the “crowd”. It 
is a “two-sided market that links capital-seekers (crowdfunders) and capital-givers (investors)” (Haas et 
al., 2014). In this process, the crowdfunding platforms play a role of enablers only. Crowdfunding does 
not just provide financial benefits to creators but several non-financial benefits that include “enhanced 
reputation; marketing; audience engagement, and feedback on project”.

This chapter provides a description of the concept of crowdfunding, its working process, and the role 
of social media in the success of crowdfunding. The next section describes the concept of crowdfunding, 
role of social media is discussed in the second section, future research directions and conclusions are 
discussed in the fourth and fifth sections.

CONCEPT OF CROWDFUNDING

Definitions

(Datta et al., 2019) mention that (Schwienbacher & Benjamin, 2010) provided the first academic defini-
tion of the term crowdfunding. They defined crowdfunding as, “an open call for the provision of financial 
resources, to gather either donation or in exchange of reward and/or voting rights in order to support 
initiatives for specific purposes”. (Mollick, 2014) refined this definition and stated that, “crowdfunding 
is a way that collects funds from the public to support enterprises or individuals by drawing on relatively 
small contributions from a relatively large number of individuals using the Internet, without standard 
intermediaries”. Another comprehensive definition of crowdfunding given by (De Buysere, K; Gajda, 
O; Kleverlaan, R; Marom, 2012) state that crowdfunding is “a collective effort of many individuals who 
network and pool their resources to support efforts initiated by other people or organizations usually via 
or with the help of the Internet”.

The Rise of Crowdfunding

This method of raising money has seen rapid growth in the recent past. As of 2023 crowdfunding web-
sites have helped in raising US$ 1.1 billion worldwide (Elad, 2023). This financing method is not mere 
a “trendy buzzword” now but has gained the reputation of a mainstream financing model. One of the 
top crowdfunding platforms, Kickstarter, attracted five million contributors and about $1 billion in just 
five years. Its competitor, Indiegogo, was able to manage one campaign that raised $12 million. Other 
major crowdfunding platforms are GoFundMe, Microventures, YouCaring, Looking at history, it may 
be noted that crowdfunding did exist in the past in various forms, in book projects, war bonds, coopera-
tives, movies, software, to name a few. An interesting example of crowdfunding from the recent past is 
Tesla Model 3 that attracted $1.5 billion from prospective buyers of its cars.

Modus Operandi

Crowdfunding basically involves an open call for financial support on Internet. It works on the principle 
of large pool of people contributing small amounts for a specific purpose technically called “campaign”. 
A campaign is marked by a definite starting and ending points. The main parties involved in the crowd-



 

 

8 more pages are available in the full version of this document, which may be

purchased using the "Add to Cart" button on the publisher's webpage:

www.igi-global.com/chapter/social-networking-sites-online-social-capital-and-

the-success-of-crowdfunding-campaigns/328392

Related Content

Social Software (and Web 2.0)
Jürgen Dorn (2010). Social Computing: Concepts, Methodologies, Tools, and Applications  (pp. 305-311).

www.irma-international.org/chapter/social-software-web/39728

Methods of Published Articles on Digital Economy: Analysis and Reflections on Databases

SCOPUS and Web of Science
Luciana Aparecida Barbieri da Rosa, Maria Carolina Martins-Rodrigues, Tais Pentiado Godoy, Waleska

Yone Yamakawa Zavatti Camposand Larissa Cristina Barbieri (2020). Managing Social Media Practices in

the Digital Economy (pp. 213-233).

www.irma-international.org/chapter/methods-of-published-articles-on-digital-economy/242527

Geographic Information Networks in American Indian Governments and Communities
Mark H. Palmerand Jack Hanney (2012). Technical, Social, and Legal Issues in Virtual Communities:

Emerging Environments  (pp. 52-62).

www.irma-international.org/chapter/geographic-information-networks-american-indian/67230

Using ICT to Strengthen the Voices of the ‘Poor’ Without Asking Who Will Listen
Charlotte Scarf (2012). International Journal of E-Politics (pp. 21-39).

www.irma-international.org/article/using-ict-strengthen-voices-poor/67806

Ensuring Privacy of Participants Recruited via Social Media: An Australian Retrospective

Visualisation and Roadmap
Chandana Unnithan, Paula M. Swatmanand Jo-Anne Kelder (2018). International Journal of Virtual

Communities and Social Networking (pp. 16-32).

www.irma-international.org/article/ensuring-privacy-of-participants-recruited-via-social-media/235458

http://www.igi-global.com/chapter/social-networking-sites-online-social-capital-and-the-success-of-crowdfunding-campaigns/328392
http://www.igi-global.com/chapter/social-networking-sites-online-social-capital-and-the-success-of-crowdfunding-campaigns/328392
http://www.irma-international.org/chapter/social-software-web/39728
http://www.irma-international.org/chapter/methods-of-published-articles-on-digital-economy/242527
http://www.irma-international.org/chapter/geographic-information-networks-american-indian/67230
http://www.irma-international.org/article/using-ict-strengthen-voices-poor/67806
http://www.irma-international.org/article/ensuring-privacy-of-participants-recruited-via-social-media/235458

