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AbstrAct

This chapter explores the motivation of virtual community members in regards to knowledge sharing and 
understands the underlying factors of such sharing behaviors.  In order to better understand the effects 
of the two key factors (expectancy value and transaction cost) on the behaviors of knowledge sharing 
in virtual communities, this chapter presents a conceptual model to illustrate the relationship between 
transaction cost, expectancy value, and knowledge sharing.  The knowledge transaction market is also 
further examined, since knowledge sharing is a form of knowledge transaction and the knowledge mar-
ket provides an essential platform for knowledge transaction.  This chapter is concluded with closing 
remarks and some suggestions for future research direction.

IntroductIon

Digital technology has provided a new paradigm 
in every corner of our society and resulted in our 
lives being changed through interaction over the 
Internet. The Internet has provided people with a 
new platform for social activities, thereby opening 
up entirely new features of social reality.

The Internet has facilitated the rapid growth 
of virtual communities. In recent years, virtual 
communities have significantly influenced social, 
cultural, educational and business activities.  
According to Hagel and Armstrong (1997), the 
development and operation of virtual communities 
are based on four basic needs, including interest, 
relationship, fantasy, and transaction.  Kim and 
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Jin (2006) summarize them as follows:

• Interest: People who share special interests 
can establish virtual communities which do 
not need to associate directly with purchas-
ing activities or consumer behaviors.

• Relationship: Virtual communities help 
members establish and extend their per-
sonal relationships without direct personal 
contact.

• Fantasy: Virtual communities motivate 
and encourage members to discover new 
entertainment via games and social experi-
mentation, which allow people to create new 
identities and play in a fantasy world.

• Transaction:  In a virtual community, its 
members are able to share purchasing 
and service information via shared online 
space. 

This discussion explains the common char-
acteristics of virtual communities.  Focusing on 
knowledge sharing, many individuals participate 
in virtual communities, especially in professional 
virtual communities, to seek knowledge and solu-
tions in favor of resolving problems at work (Hof, 
Browder, Elstrom, 1997).  Driven by a knowledge 

economy, many organizations have recognized 
knowledge as a valuable but intangible resource 
that holds the key to competitive advantages 
(Grant, 1996).  They have begun to support the 
development and growth of virtual communities 
to meet their business needs and objectives. For 
example, in 1999, Caterpillar Inc., with a hundred 
manufacturers of construction and mining equip-
ment, launched its knowledge network to its 12 
CoPs (Communities of Practice) as a Web-based 
system delivered via the Internet.  Today, this 
thriving knowledge network includes 3000 tightly 
focused CoPs.  Based on an independent consult-
ing firm’s assessment, the tangible ROI (Return 
on Investment) was 200% for internal CoPs and 
700% for external CoPs.  Caterpillar attributes 
its success to the four success factors of CoPs: 
solid links to strategy, ingrained learning culture, 
user-friendly tools, and the core knowledge man-
agement support group (Powers, 2004).

Furthermore, virtual community-service pro-
viders, such as geocities.yahoo.com, who mainly 
focus on offering users their Web sites as a place to 
build virtual communities for knowledge sharing, 
are looking for unique, profitable, business models.  
It is important to understand why individuals elect 
to share or not to share their knowledge with other 

Figure 1. Conceptual model of knowledge sharing in virtual communities

Knowledge Sharing

Frequency

Transaction frequency

Uncertainty

Behavioral uncertainty

Environmental 
uncertainty

Subject task value

Attainment value

Intrinsic value

Cost

Utility value

transaction cost

expectancy Value



 

 

14 more pages are available in the full version of this document, which may be

purchased using the "Add to Cart" button on the publisher's webpage: www.igi-

global.com/chapter/knowledge-sharing-motivation-virtual-communities/6005

Related Content

Building Industrial Clusters in Latin America Paddling Upstream
Carlos Scheeland Leonardo Pineda (2011). International Journal of Sociotechnology and Knowledge

Development (pp. 34-54).

www.irma-international.org/article/building-industrial-clusters-latin-america/52074

Cyberspace Ethics and Information Warfare
Matthew Warrenand William Hutchinson (2002). Social Responsibility in the Information Age: Issues and

Controversies  (pp. 126-134).

www.irma-international.org/chapter/cyberspace-ethics-information-warfare/29240

CHIS: Cultural Heritage Information System
F. Colace, M. De Santo, L. Greco, A. Chianese, V. Moscatoand A. Picariello (2013). International Journal of

Knowledge Society Research (pp. 18-26).

www.irma-international.org/article/chis/106057

Modeling the Success of Windows Domain Network (WDN) Using the DeLone and McLean

Information System (IS) Success Model: A University Case
Melanie Mamites Himang, Eduardo Mendoza Jr., Rebecca Manalastas, Lanndon Ocampoand Celbert Mirasol

Himang (2019). International Journal of Sociotechnology and Knowledge Development (pp. 30-55).

www.irma-international.org/article/modeling-the-success-of-windows-domain-network-wdn-using-the-delone-and-mclean-

information-system-is-success-model/232221

Leveraging Knowledge Assets in Firms of the Digital Era
Gregoris Mentzasand Dimitris Apostolou (2004). Social and Economic Transformation in the Digital Era (pp.

289-311).

www.irma-international.org/chapter/leveraging-knowledge-assets-firms-digital/29041

http://www.igi-global.com/chapter/knowledge-sharing-motivation-virtual-communities/6005
http://www.igi-global.com/chapter/knowledge-sharing-motivation-virtual-communities/6005
http://www.irma-international.org/article/building-industrial-clusters-latin-america/52074
http://www.irma-international.org/chapter/cyberspace-ethics-information-warfare/29240
http://www.irma-international.org/article/chis/106057
http://www.irma-international.org/article/modeling-the-success-of-windows-domain-network-wdn-using-the-delone-and-mclean-information-system-is-success-model/232221
http://www.irma-international.org/article/modeling-the-success-of-windows-domain-network-wdn-using-the-delone-and-mclean-information-system-is-success-model/232221
http://www.irma-international.org/chapter/leveraging-knowledge-assets-firms-digital/29041

